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Notice

The content of this presentation has not been approved by an authorised person within the meaning of the Financial Services and Markets Act 2000 (“FSMA”). Reliance on the
information contained in this presentation for the purposes of engaging in any investment activity may expose the investor to a significant risk of losing all of the property or assets
invested. Any person who is in any doubt about the investment to which this presentation relates should consult a person duly authorised for the purposes of FSMA who
specialises in the acquisition of shares and other securities.

The information in this presentation is subject to updating, revision and amendment. The information in this presentation, which includes certain information drawn from public
sources does not purport to be comprehensive and has not been independently verified. This presentation does not constitute or form part of any offer or invitation to sell, or any
solicitation of any offer to purchase or subscribe for or otherwise acquire, any securities in Gasol plc (the "Company") in any jurisdiction or any other body corporation or an
invitation or an inducement to engage in investment activity under section 21 of the Financial Services and Markets Act 2000, nor shall it or any part of it form the basis of or be
relied on in connection with any contract therefore. This presentation does not constitute an invitation to effect any transaction with the Company or to make use of any services
provided by the Company. No reliance may be placed for any purpose whatsoever on the information contained in this presentation or any assumptions made as to its
completeness. No representation or warranty, express or implied, is given by the Company, any of its subsidiaries or any of its advisers, officers, employees or agents, as to the
accuracy, reliability or completeness of the information or opinions contained in this presentation or in any revision of the presentation or of any other written or oral information
made or to be made available to any interested party or its advisers and, save in the case of fraud, no responsibility or liability is accepted (and all such liability is hereby excluded
for any such information or opinions). No liability is accepted by any of them for any such information or opinions (which should not be relied upon) and no responsibility is
accepted for any errors, misstatements in or omissions from this presentation or for any loss howsoever arising, directly or indirectly, from any use of this presentation or its
contents.

The information and opinions contained in this presentation are provided as at the date of this presentation and are subject to change without notice.

In the United Kingdom, this presentation is only being distributed to persons who are reasonably believed to be persons who fall within Articles 19 (1) and 19 (5) (investment
professionals) or 49 (2) (High net worth Companies etc.) of The Financial Services and Markets Act 2000 (Financial Promotions) Order 2005 (“Financial Promotion Order”) or to
other persons to whom this presentation may otherwise be lawfully distributed. Persons who do not fall within any of these definitions should return this presentation immediately
to the Company and in any event, must not act or rely upon the information contained in this presentation. By listening to this presentation, each person is deemed to

confirm, warrant and represent that they fall under one of the Atrticles set out above. The contents of this presentation must not be copied or distributed by recipients and its
contents are confidential.

No recipient of the information in this presentation should deal in or arrange any dealing in or otherwise base any behaviour (including any action or inaction) in relation to any
securities to which this document relates (including behaviour referred to in section 118(6) of the Financial Services and Markets Act 2000) which would or might constitute market
abuse (as defined in section 118 of the Financial Services and Markets Act 2000).

Any financial projection and other statements of anticipated future performance that are included in this presentation or otherwise furnished are for illustrative purposes only and
are based on assumption by the Company's management that are subject to significant risks and uncertainties and may prove to be incomplete or inaccurate. Actual results
achieved may vary from the projections and the variations may be material. Variations in the assumptions underlying the projections may also significantly affect projected results.
This presentation has not been examined, reviewed or compiled by the Company's independent certified accountants. No representation or warranty of any kind is made with
respect to the accuracy or completeness of the financial projections or other forward-looking statements, any assumptions underling them, the future operations or the amount of
any future income or loss.

By attending / reading the presentation you agree to be bound by these provisions.

Slide 2 OGASOL



1. The Business Environment
2. About Gasol
3. Our strategy

4. Portfolio of opportunities

Slide 3 OGASOL



1. The Business Environment




1. The business environment

What is Liquefied Natural Gas?

O LNG is natural gas that has been condensed into liquid form by cooling to —-163 °C.
O 1/600th the volume of natural gas

 Odourless, colourless, non-toxic

Cost-efficient to transport over long distances

$/boe 20 , 4.00 $/MMBtu
Offshore cost Onshore cost + 3.50
16 1
T 3.00
1. LNG cost 1250
T 2.00
8 1 Breakeven points + 1.50
. 1 1.00
T 0.50
0 . . . . . . . . 0.00
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_ Distance to Market in Kilometres
Source: Andy Flower
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1. The business environment

The LNG Chain

Gas Field

Pipeline

Liquefaction
plant

Shipping

Regasification
Terminal

End-customers

Discover gas assets, assess quantities, develop
fields and produce gas

Transport gas from fields to liquefaction plant
through pipelines

Convert gas to liquid form by cooling and
removing unwanted elements

Transport LNG in LNG carriers to regasification
terminals in end-markets

Regasify LNG and transport to end users

Power plants, domestic, commercial industries
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1. The Business Environment

Outlook for LNG Market

O Commissioning of new capacity will ease “tight” market in 2009 and 2010

O Most new production comes on-stream in Asia and the Middle East, reducing
export of Atlantic cargoes to Asian buyers

O This will increase volumes into US and UK in short term; impact of LNG imports
into these markets may cause price softening

O Dearth of new LNG project FIDs will affect markets from 2012 onwards
O Security and diversification of supply will remain a major issue
O West Africa: increasing role in the LNG market

O Longer-term fundamentals for liquefaction projects remain sound
v" Demand will grow faster than supply from 2012
v" Diversification of demand
v" Economically viable
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1. The Business Environment

What does the industry need to do today to position for the future?

0 LNG is a long-term cyclic business

O Position today for the future — gas will
continue to be the fuel of choice

L Seek innovative solutions within the current
economic constraints

O Small companies can often develop projects
that larger companies consider marginal
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2. Business Environment

The economics offer space for independent LNG companies

Traditional LNG Model
_* LNG value-chain dominated by the Majors
+ Majors = expertise, technology and strong Balance Sheets

Recent LNG Model
National Oil Companies aim to maximise benefits of resource-ownership

Barriers to entry broken down

“Demand holders” (utilities, industry) seeking to go up the chain to secure
long-term LNG supply = supporting project financing

...................................................................................................................................................................................................................................................................................................................................

Space for Gas Independents
New niche gas independents offering LNG expertise, commercial skills and project
development capabilities on the ground — and forming partnerships along the gas chain
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2. About Gasol

... an Africa-focused gas independent




2. About Gasol
About Gasol
AIM ticker: GAS
Shares in issue: 1,029 million

TO BECOME THE PREMIER AFRICA-FOCUSED GAS INDEPENDENT

To deliver 5mt of LNG over the next decade

The Company’s prime focus is on the monetisation of stranded and marginal gas reserves in
the Gulf of Guinea by aggregation, liquefaction and shipment to high-value markets world-
wide, whilst working closely with host governments and communities to supply the domestic
market and align our business to local priorities.
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2. About Gasol

Future LNG growth will come from small gas field development

5-50 tcf

0.5-1 tcf

0.25-0.5 tcf

Gas sale
0.1-0.25 tcf

to to
domestic domestic
markets markets

<0.1 tcf

O Gulf of Guinea has over 200 tcf of proven and probable reserves; many are small gas fields
O Approximately 80% of these gas fields are less that 100 bcf

Q0 10% are in the range 0.5-2 tcf, ideal for small project development
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2. About Gasol

Gulf of Guinea- Significant opportunities

The Gulf of Guinea region of West Africa:

1. has a significant and largely untapped
reserves base — over 200 Tcf

2. is geographically ideally-positioned to meet
the increase in global demand

3. has proved its ability to deliver reliably
substantial gas /LNG to global markets

4. is undergoing a wave of reform within the
oil and gas sectors — e.g. The development
of the Nigerian Gas Master plan

5. has among the highest levels of gas flare-
out globally

(1) Source: Wood Mackenzie.

Nigeria
180 tcf

Cote d'lvoire Ghana
1.5 tcf 1.2 tcf

Over 200 Tcf estimated
proved & probable gas
reserves(
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3. Our Strategy

... key to viable gas projects




3. Our strategy

The Strategy

1. COMPETITIVELY PRICED GAS
RESERVES THROUGH UPSTREAM
PARTNERS

- /

(4. END MARKET AND LNG OFFTAKE\
PARTNERS

- Utilities, re-gasification companies ,
LNG trading companies

* Bringing technical skills, financial
strength and market access

f 2. RAPID GAS MONETISATION \
TECHNOLOGY

« Bespoke Cost-Leading Midstream
technology

* Alliances with midstream and technology
partners

 Stranded, flared gas and gas from
marginal fields
+ Gas aggregation

\ Exploring various floating LNG solutions/

/ 3. ConTINUOUS DEAL FLOWS \

«Strong board and management
team, with:
*African expertise
* Local connectivity
*Experienced in business

(Participating in mid & downstream /

\ development )
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3. Our strategy

Access to competitively priced gas reserves through upstream partners

AFREN
O Agreement between Afren and Gasol .

O Partnership brings together upstream (Afren) and mid / downstream (Gasol)
elements of the value chain

O Gasol is the exclusive mid-downstream partner of Afren

O Gasol has right of first refusal to monetise and market Afren’s gas reserves

jf;rmgm'

O Afren has over 20% of the issued capital of Gasol

d Gasol has an alliance with Sonagas to develop gas
infrastructure projects and monetize gas reserves within Equatorial Guinea
for supply to domestic and export markets

O Gasol is open to dialogue with additional upstream partners in countries
across the Gulf of Guinea
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3. Our strategy

Near Shore Production Solution (LNG) — NSPS™

Barge mounted process modules

LNG storage in converted LNG carriers
Moored to fixed, protected jetty

2-6 mtpa plus LPG, C5+ and power
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« Benign waters off coast of
Nigeria & Gulf of Guinea « Pretreatment / Liquefaction
Barge with NDX-1 Liquefaction

’GASOL ﬁUSTANG
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3. Our strategy

Experienced management

A strong Board...

Non executive
Chairman

Theo Oerlemans

© ®

Soumo Bose
Chief Executive

B

Executive

4 SHV Gas

Non-

Osman Shahenshah

L e @

Paul Biggs

Charles Osezua

Haresh Kanabar

Executives

CREDITSU\SSE‘

... has specialist advice

... and is supported by an
effective team

AFREN
L] ' Dresdner Kleinwort

TrinityInternational

Jean Vermeire

Current Non-Executive Chairman of Distrigas NV, a
€4.5 billion Belgian-based natural gas company, and
one of the largest in Europe.

B @ Standard Bank

BG GROUP

Whalefteck

&

nationalgrid

POTEN 8 PARTNERS
Lucent Fechnologies

-
Weorvus carpitaL

Ethelbert Cooper
Founder of Afren plc;

Founder, African Gas Development Corporation
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